EXAMPLE RESUME 1

4400 Old William Penn Highway

Monroeville, PA  15146

Office: (412) 555-5555

Cellular: (412) 555-5555

E-mail: exampleresume1@home.com
Professional Summary
Accomplished, versatile and creative professional with a proven track record of building organizations, developing strong teams and achieving outstanding results.  Highly successful in establishing leading effective sales and marketing strategies, training, developing and leading sales, and support and delivery teams.

Career Summary

January 1997 to Present 

Company A, Monroeville, PA
Director of Sales



Company A is a high-tech consultative solutions provider to the dental industry.  Specializing in fiber-optic camera systems, software and small computer networks.

Responsible for driving overall revenue, market share and profitability growth by developing and leveraging sales strategies through online and off line initiatives.

Sales and Revenue Growth:

· 22% YTD Revenue growth performance over prior year vs. 15% growth goal.
· Establish alliances and other channel relationships

· Developed marketing plan and all related collateral materials

· Designed and launched web presence resulting in leads from 10% of traffic

· Trained and developed four full-time sales representatives

· Conducted in-office technical & educational programs with customers

· Personal sales at 163% of Goal in 2000

· Maintained a 74% closure ratio since company launch

June 1993 to January 1997

Company B, Pittsburgh, PA
Sales Executive / Acting Director of Sales

Company B is a manufacturer of high-tech dental equipment including fiber-optic cameras and specialized electronics.

Responsible for developing sales strategies to increase overall revenue, market share and profitability by fostering partnerships with dealers and independent representatives.
Sales and Revenue Growth:

· 225% increase in new product sales growth and 18% increase in service revenue
· Designed and developed marketing material including product brochures, trade show booth graphics, and print ads
· Managed internal flow of orders and lead distribution to representatives and dealers
April 1990 to June 1993

Company C, Monroeville, PA



Sales Executive  & Sales Trainer

Company C is a manufacturer of high-tech dental equipment including fiber-optic cameras and specialized electronics

Responsible for developing sales strategies to increase overall revenue, market share and profitability by fostering partnerships with dealers and independent representatives.

Sales and Revenue Growth:

· Achieved #1 sales position out of 65 representatives within 4 months of hire 

· Maintained #1 position throughout tenure of position
· Exceeded $1,000,000 in sales each year employed
· Developed field sales training program for new hire sales representatives
· Produced and was featured in sales training video for international dealers
· Maintained closing ratio of 74%
· Assisted management in developing and implementing new customer service plan
· Developed national customer product training program
· Achieved companies highest sales record for a single month
· Achieved highest sales record for trade show selling
EDUCATION
April 1990



University A, Pittsburgh, PA

Earned Bachelor of Science Degree in Business Administration, Accounting concentration.

References

Personal and professional references available upon request
